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ABSTRACT 

The purpose of this study is to examine the influence of perceived behavior control, financial risk, personality 

traits, expected investment value on investment intention in Indonesia. The study used primary data. Data was 

obtained by distributing online questionnaires using Google Forms. Four hundred thirteen respondents are used 

with the nonprobability sampling method—data analysis using SEM-PLS. This study indicates that perceived 

behavior control and personality traits have a significant influence on investment intention in Indonesia, but 

expected investment value and financial risk do not affect investment intention in Indonesia. 

 

Keywords: Perceived Behavioral Control, Financial Risk, Personality Traits, Expected Investment Value, 

Investment Intention 

 

 

1. INTRODUCTION 
 

In this era of globalization, people are no stranger to what 

is called investment. Investing is a commitment to several 

funds or resources as a way to achieve a desire and need in 

the future [1]. Investment activity is very important 

because, in addition to providing economic benefits, it is 

also to maintain and improve the welfare of one's life. It is 

indirectly helping the economy and development of the 

country. Investments can be made in various forms—one 

form of investment can be made in financial securities, 

including Mutual Funds. Mutual funds are instruments used 

to raise public funds as capital owners, which will then be 

invested in a securities portfolio [2]. Since the enactment of 

Law No. 8 of 1995 concerning the capital market, which 

regulates mutual funds, investment in mutual funds began 

to be glimpsed by the public and always increased every 

year. However, Mutual Funds investment also experienced 

a decline, especially during the 1997-1998 Monetary Crisis. 

Although the number of mutual fund investors grows every 

year, Indonesia is still relatively a country with a low 

number of mutual fund investors compared to other Asian 

countries. It can be seen from the percentage of Indonesian 

investors, which is only 0.34% compared to other countries, 

such as India (1.58%), Malaysia (61.19%), and Singapore 

(69.16) [3]. The data shows that there are still problems 

related to investment activities in mutual funds. 

According to the theory of TPB (Theory of Planned 

Behavior), activity occurs because of the intention to act. In 

the Theory of Planned Behavior, it is stated that intention 

can determine an individual's behavior, so that intention is 

a direct determinant of an action [4]. One of the important 

factors influencing the intention is perceived behavior 

control, namely the response to something as a behavioral 

control shown by an individual, which refers to the ease or 

difficulty of carrying out a behavior. This factor is related 

to the capabilities and opportunities of investors [[5]; [6]; 

(Pascual et al., 2014)]. 

Behavioral control carried out by an individual on 

investment intentions is also determined by the individual's 

personality, which can be regarded as personality 

traits. Personality Traits are mindsets that shape behavior 

to invest as a result of interactions with their environment, 

such as education, association, and a pattern of thought, 

emotion, and behavior of a person along with psychological 

mechanisms that are hidden or not behind the pattern [[7]; 

[8]; [9]]. Behavioral control is associated with an 

individual's belief in the ability of the resource—his skills 

and abilities. High confidence from the three components 

will encourage and increase investment intentions. He 

allocates the necessary funds. With sufficient funds 

supported by good abilities and skills, the intention to invest 

will be increasingly encouraged. This encouragement is 

done by making good investment plans and digging up 

complete information [[10]; [11]; [12]; [13]]. 

H1: Perceived behavior control has a positive effect on 

Investment Intention. 

 

Personality Traits are also referred to as the personality 

traits of an investor related to the options and results 

available. Five personality traits consist of Extraversion, 

Openness to experience, Neuroticism, Agreeableness, 

Conscientious ([14]. An individual who has an optimistic, 
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sympathetic, open, and conscientious nature is a person who 

is open to positive things. Investment activities are activities 

that will provide positive returns and can be used for future 

needs. For individuals who have an optimistic nature, they 

will be encouraged to invest so that the intention to invest 

is higher [[15]; [16]; [17] pessimistic, depressed, anxious, 

easily afraid will tend to have lower investment intentions 

[[18]; [16]; [19]]. These results are consistent with [20]; 

[21]; [22]]. 

H2: Personality Traits have a significant effect on 

Investment Intention. 

 
Investment, in addition to promising results, also poses 

financial risks. Financial risk is the opportunity for 

monetary loss from the choices or decisions taken [23]. As 

uncertainty about a return on investment [24] subjective 

decision due to poor quality information about future events 

[25]. Individuals who have a risk-averse nature will tend to 

reduce investment intentions, but individuals who are risk-

takers will behave otherwise. Therefore, the amount of a 

person's intention to invest depends on the nature of the 

individual in facing risk and the level of investment risk of 

his assets [[26]; [27]; [5]]. 

H3: Financial Risk has a significant influence on 

investment intention. 

 
Although the investment poses a risk of loss, it also 

promises an expected investment value (Expected 

Investment Value). Investment intentions strengthened 

even though there was a perceived risk of loss due to the 

expectation of high returns. This hope will be strengthened 

because it is supported by experience and information [[28]; 

[29]; [24]]. The expected investment value is the value that 

individuals want before (pre) doing investment activities 

based on the desired expectations ([30]. Someone who has 

the intention to invest will first predict or expect how much 

investment returns will be received in the future, then the 

greater the investment value that is expected to be received, 

the person tends to have a higher intention to invest [28]; 

[31]; [32]]. It is also supported by [33]; [24]]. 

H4: Expected Investment Value has a positive effect on 

Investment Intention. 

 

 

2. METHOD 

 

2.1. Sample and Data Collection Method  

 
This study uses quantitative methods; the population in this 

study is mutual fund investors in Indonesia, which includes 

previously or still being mutual fund investors. The method 

used is purposive sampling by obtaining data by distributing 

online questionnaires such as E-mail, Whatsapp, Facebook, 

and internet forums. The number of samples in this study 

amounted to 450 respondents; only 413 respondents (92 

percent) returned the questionnaire, which was then 

processed and used in data analysis. 

In this study, the variables used consisted of the dependent 

and independent variables. Where the dependent variable 

consists of Investment Intention, investment intention is 

measured by adopting from [9]; [24]; [34]. The independent 

variables consist of Perceived behavior control measured 

using indicators from [24], [35], [7]. The Personality Traits 

variable was measured by adopting indicators from [17]. 

Financial risk variables use indicators from [24], [36]. The 

Expected Investment Value variable is measured by 

adopting indicators from [24] and [33]. 

The data analysis method in this research uses Structural 

Equation Modeling (SEM) with research data processing 

through the Partial Least Square (Smart-PLS) program. 

Using the PLS program is to find the optimal linear 

predictive relationship contained in the data. In confirming 

the theory, PLS can also be used to explain the presence or 

absence of a relationship between latent variables.

 

3. DATA ANALYSIS AND RESULTS 

 

 
Figure 1 Convergent Validity Test Results 
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At this stage of testing, the indicators on each variable can 

be declared valid if the resulting loading factor value is 

greater than 0.6 for the intended construct [37]. Convergent 

Validity results can be shown in figure 1. 

From Figure 1, it can be shown that the results of the 

Convergent validity test state that all indicators of each 

variable starting from the Perceived behavior control 

indicator, PBC1 to PBC4, the Personality traits indicator 

from PT1 to PT12. The Expected Investment Value 

indicator, namely from EIV1 to EIV4, the indicator 

Investment Intention (II) II1 to II6, and Financial Risk 

indicators from FR1 to FR3 are declared valid because the 

resulting coefficient value is greater than 0.6 [37]. 

 

3.1. Validity and Reliability Test 

 
The results of the validity tests of the model variables show 

good validity. Validity test with loading factor. The loading 

factor value obtains the loading factor value of each variable 

indicator above 0.60. The lowest loading factor value of the 

PT4 indicator is 0.627. Thus, all indicators are said to be 

valid [38]. The reliability test was tested with Cronbach's 

alpha and Cronbach's alpha. All variables are declared 

reliable with these two criteria because the value is above 

0.7 [38]. 
 
3.2. Inner Model Test 

 
3.2.1. Goodness-of-Fit Test 

 
Testing on the Goodness of Fit aims to determine the 

accuracy of a model, including good or not. The accuracy 

can be shown from the resulting NFI value, provided that it 

is between 0 to one. The results of the Goodness of Fit test 

shown that the resulting NFI is 0.775, which means that the 

existing research model is good because the closer to the 

value of one, the better [38]. At the stage of testing the 

coefficient of determination, it can be shown from the R-

square value. The R-square result is 0.687. 

 

3.3. Structure Equation Model
 

Table 1 Statistical Hypothesis Test (t-Test) 

Hypothesis Relationship Std. Beta t-Statistic P -Value 

H1 EIV 🡪 II 0.12 1.217 0.224 

H2 FR🡪II 0.033 0.882 0.378 

H3 PBC🡪II 0.196 2.487 0.013 

H4 PT🡪II 0.576 4.791 0 

 

4. FINDINGS AND DISCUSSIONS 

  

4.1. Findings 
 

In Table 1, it is shown that the original sample value of the 

Expected Investment Value variable on Investment 

Intention produces a value of 0.12, with a T-statistic value 

of 1.217 and a P value of 0.224, so it can be said that the 

effect of Expected Investment Value on Investment 

Intention is not significant. From Table 1, it can be seen that 

the original sample value generated from Financial Risk on 

Investment Intention is 0.033, with a T-statistic value of 

0.882 and P Values of 0.378, so that the influence of the 

Financial Risk variable on Investment Intention is not 

significant. 

Based on Table 1, the original sample value of the Perceived 

behavior control variable on Investment Intention is 0.196, 

which means that the Perceived behavior control variable 

positively influences Investment Intention. In addition, the 

effect of Perceived behavior control on Investment 

Intention is significant because it has a T-statistic value of 

2.487 and P Values of 0.013.   

Table 1 shows that the original sample value of Personality 

Traits on Investment Intention is 0.576, which has a positive 

effect. In addition, the T-statistical value is 4.791, and the 

P-value is 0, so the influence of the Personality Traits 

variable on Investment Intention can be said to be 

significant. 

 

4.2. Discussions 

 
Perceived behavior control is behavioral control shown by 

an individual, which refers to the ease or difficulty of 

carrying out a behavior. The results in this study indicate a 

positive effect of Perceived behavior control on investment 

intention, which means the greater the behavioral control 

shown and the ease with which it is carried out, the higher 

the intention to invest. Therefore, to increase investment 

intentions, it is more suitable to show individuals with 

relatively larger incomes so that they can easily carry out 

investment activities or individuals who already have more 

wealth (savings/assets) to invest without any material 

constraints easily. Furthermore, they are also expected to 

have sufficient knowledge of finance or financial literacy so 

that individuals who understand the intricacies of the 

investment activities to be carried out can make good and 

effective decisions to avoid investment mistakes, both 

technically and financially. It is in line with research 

conducted by [11], [28], [39]. 
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Personality Traits are a person's personality traits that 

reflect a person's patterns of thoughts, feelings, and 

behavior. The results in this study indicate a positive 

influence of Personality Traits on Investment Intention, 

meaning that the better the nature of an individual in taking 

action, the higher the intention to invest. It is under the 

characteristics of the respondents who filled out the 

questionnaire in this study where the respondents were 

careful because they always made careful considerations 

when they wanted to make investment decisions and felt 

very optimistic when making investment decisions and 

easily received input from others related to investment 

activities to be undertaken. It is done so that it shows that 

respondents have more positive traits that have the urge to 

carry out investment activities, which, of course, makes the 

intention to invest even greater. It is in line with research 

conducted by [9], [40], [21], [17]. So, to increase 

investment intentions, caution is needed in considering 

investment decisions. 

Financial risk is uncertainty over the loss of a certain 

amount of money (monetary) from investment activities 

that will be carried out. Someone who has the intention to 

invest will certainly estimate or measure in advance how 

much financial risk they will face—the greater the financial 

risk that will occur, the lower the intention to invest. The 

findings in this study differ from various studies that have 

been conducted, which state that financial risk influences 

investment intentions. However, the results of this study 

indicate that Financial Risk does not affect Investment 

Intention. It is in line with research conducted by [5], which 

states that Financial Risk does not affect Investment 

Intention. It can happen because it is suspected that from the 

respondent's data obtained, most investors are still under 30 

years old or commonly referred to as millennials, where the 

average young age does not pay much attention to the risks 

that may occur so that they can be included in the Risk 

Neutral, causing Financial Risk does not affect an 

individual's investment intentions. 

Expected Investment Value is the desired value of an 

individual at the stage before (pre) doing investment 

activities based on the desired expectations. Someone who 

has the intention to invest will first calculate how much the 

expected return is; the greater the investment value that is 

expected to be received, the greater the intention to invest, 

because according to [33] said that Expected Investment 

Value is a direct determinant of Investment Intention. 

However, the results of this study indicate that the Expected 

Investment Value does not affect Investment Intention. This 

finding is different from previous studies such as [28], [41], 

[33], which states that Expected investment value has a 

positive and significant effect on Investment Intention 

because investment is made with the hope of increasing the 

wealth owned. However, the results in this study stated that 

there is no presumed influence because individuals are still 

in the stage of experimenting with investment. Individuals 

do not expect the return obtained later, considering that 

most of the respondents who filled out the questionnaire 

were young workers who were still under 30 years old are 

still new to having income and have little investment 

experience. 

5. CONCLUSION 

 
Based on the hypothesis, testing, and discussion described 

in the previous chapter, conclusions can be drawn 

consisting of: 

1. Perceived Behavior Control has a positive influence on 

the Investment Intention of mutual fund investors in 

Indonesia. 

2. Personality Traits have a positive influence on the 

Investment Intention of mutual fund investors in 

Indonesia. 

3. Financial Risk does not affect the Investment Intention 

of mutual fund investors in Indonesia. 

4. Expected Investment Value does not affect the 

Investment Intention of mutual fund investors in 

Indonesia. 
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